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1. Weekly Markets Changes 

[October 4, 2019]  

S&P TSX S&P 500 Dow Jones NASDAQ CAD/USD Gold WTI Crude 

16,449.35 
-244.92 -1.47% 

2,952.01 
-9.78 -0.33% 

26,573.72 
-246.53 -0.92% 

7,982.47 
+42.84 +0.54% 

$0.7548 
-0.39c -0.52% 

$1,512.90 
+7.65 +0.51% 

$52.81 
-5.28 -9.09% 

 

2. Insolvencies up year-over-year in August 
[October 4, 2019] The number of bankruptcies and consumer debt proposals 

declined in August, but remain elevated from last year, according to new data 

from the Office of the Superintendent of Bankruptcy Canada (OSB). 

In August, the total number of insolvencies (including both bankruptcies and 

proposals) declined by 2.6% from July, but still came in 7.1% higher than in 

August 2018. 

For the 12-month period ended Aug. 31, the total number of insolvencies was 

up by 6.9% from the same period in the previous year, the OSB reported. 

Consumer insolvencies for the 12 months to Aug. 31 rose by 6.9%, as 

bankruptcies declined by 2.9% but consumer proposals increased by 14.9%. 

Business insolvencies also increased by 6.5% over the same 12-month period, 

the OSB noted. 

 

3. Taking stock of recession indicators 
[October 4, 2019] The U.S. Institute for Supply Management’s (ISM) 

manufacturing index dropped from 49.1 in August to 47.8 in September. A 

score below 50 is regarded as a possible recession indicator, and Montreal-

based National Bank noted in a weekly report that the decline signals “the 



worst deterioration in factory conditions in 10 years. The last time the index 

sank that low outside of a recession was in 2003.” 

However, despite the trade war “wreaking havoc” on factories, National Bank 

said there are reasons to not be overly alarmed by the September ISM number. 

The report pointed to Markit’s purchasing manager’s index, which showed 

that U.S. manufacturing grew last month at its fastest pace in five years. The 

divergence can be explained partly by panel size and the fact that the ISM, 

which covers more large companies, would have been more affected by the 

General Motors strike, the report said. 

“However, even if we accept that manufacturing is in as bad a state of affairs 

as the ISM suggests, it does not necessarily mean the U.S. economy as a whole 

is in recession,” National Bank said. 

Economists regularly point to the diminishing significance of the ISM as an 

economic gauge, given the expanded role of services compared to 

manufacturing in modern economies. However, ISM’s non-manufacturing 

index fell to 52.6 in September, its lowest level in three years. 

Benjamin Tal, deputy chief economist at CIBC Capital Markets, said in a 

weekly report Friday that the market panic this week over the ISM 

manufacturing index was overstated. The index has fallen below 50 on 13 

occasions since the 1980s, he wrote, only five of which were during a 

recessionary period. 

The non-manufacturing ISM, however, is cause for more concern, he said, as 

it has only fallen below 50 when there’s been a recession. 

“We are not there yet, but the pace of the current softening trajectory is 

notably faster than seen in any other period of non-recessionary slowing,” he 

wrote. 

Politics and the economy 

Despite the negative impacts, there may be some logic behind the chaos of 

President Donald Trump’s trade war, Tal said. He called the president’s 

strategy “triple dipping.” 

The uncertainty the conflict has created in the global economy is influencing 

the Federal Reserve’s decision to cut interest rates, which it has done twice 

since the end of July. Tal called the president’s tweeting about monetary 

policy “personal reinsurance” in case of recession, allowing him to blame the 

central bank for not cutting enough. 

The trade uncertainty also allows Trump to spend to grow the economy, thus 

adding fiscal stimulus to the Fed’s monetary push, Tal wrote. 

Finally, the conflict creates the space for the president to benefit from its 

resolution in “a market pleasing trade agreement with China … just in time 



for the 2020 elections.” An agreement doesn’t need to be comprehensive to 

lead to a “relief rally” and boost short-term growth. 

“If that’s the case, the administration will have to demonstrate a significant 

move on the China file soon. Otherwise the wolf will turn out to be real,” Tal 

said. 

In a speech in Toronto this week, Signum Global Advisors founder and 

chairman Charles Myers said political pressure from impeachment 

proceedings could also contribute to a positive outcome on trade, as the 

president will need good news from markets and could find it in a “mini-deal.” 

“The markets don’t care, in the end, if we get to a deeply structural deal with 

China,” which China won’t do anyway, Myers said. “What the markets want 

is a de-escalation, and I think we’re going to get that.” 

 

4. Real estate industry faces blurring categories, 

changing tenant expectations 
[October 4, 2019] The real estate industry will need to become increasingly 

adaptable as tenant expectations and building configurations evolve, 

according to research findings presented on Friday. 

Distinctions between categories of real estate are blurring as developers 

increase amenities in their buildings, PwC’s Andrew Warren said at the 

Toronto launch of a trends report by the consulting firm and the Urban Lands 

Institute. 

“We’ve seen what used to be very distinct silos for office, industrial, retail, 

residential, and we see things kind of coming together,” said Warren, who is 

PwC’s director of real estate research. 

The report says mixed developments will become even more common and 

start to integrate more features such as dedicated short-term rental space and 

package receiving rooms. 

Overall, the industry is also shifting more towards real estate as a service as 

land costs and other barriers to building push some developers into more long-

term holdings. 

Pauline Alimchandani, chief financial officer and executive vice president at 

Dream Unlimited Corp., said the developer is shifting what would have been 

condo developments to purpose-built rental apartment buildings in Toronto. 

“We’re seeing so many of our land positions, and our real estate, becoming 

irreplaceable because it’s so much harder to acquire new land, and because 

it’s so much harder to get the zoning and the approvals than it was before,” 

Alimchandani said during a panel discussion. 



Being a long-term land holder means Dream Unlimited is increasingly having 

to think about what consumers will want in 20 or 30 years and is already 

integrating co-living and affordable housing options into developments, she 

said. 

Co-living blends features of apartments, dorm rooms and hotels to offer 

residents the opportunity to have their own space within common living areas 

at a more affordable price. 

Andrea DelZotto, director and executive vice-president at the Tridel Group, 

said the push for co-living and other alternative models is a result of the high 

housing costs. 

“The concepts of co-living, fractional ownerships, and the subscription 

models, they all really speak to that large topic of affordability.” 

As developers look to accommodate consumer expectations, there is an 

amenity creep that is adding costs some won’t want to pay, she said. 

DelZotto also expressed concern about the cybersecurity risks of integrating 

more technology into buildings, pointing to a case in Finland where hackers 

took over building controls in the winter and demanded a ransom. 

“It’s adding a layer of vulnerability, but it’s also adding a layer of 

opportunity.” 

The 2020 trends report also found a rising unease in the industry because of 

high asset prices and rising costs for land and labour that could leave many in 

the industry holding back in the year ahead. 

 

5. U.S. added 136,000 jobs in September 
[October 4, 2019] U.S. employers added a modest 136,000 jobs in 

September, enough to help lower the unemployment rate to a new five-decade 

low of 3.5%. 

The figures show that hiring has slowed this year as the U.S.-China trade war 

has intensified, global growth has slowed, and businesses have reduced their 

investment spending. Even so, recent job gains have averaged 157,000 in the 

past three months, enough to absorb new job seekers and potentially lower 

unemployment over time. 

Despite ultra-low unemployment, which fell from 3.7% in August, average 

hourly wages slipped by a penny, the Labor Department said Friday in its 

monthly jobs report. Hourly pay rose just 2.9% from a year earlier, below the 

3.4% year-over-year gain at the start of the year. 

All told, the September jobs report is likely to keep the Federal Reserve on 

track to cut rates later this month for the third time this year to try to help 

sustain the expansion. 



The slowing pace of hiring suggests that many employers are growing 

cautious in the face of uncertainties from President Donald Trump’s trade 

wars and a global economic slowdown. Businesses have added an average of 

just 119,000 jobs a month for the past three months, the smallest three-month 

gain in seven years. 

The weakest sector of the economy — manufacturing, which is likely already 

in recession — cut 2,000 jobs in September. At the same time, retailers shed 

11,400 jobs, and employment in mining and logging was unchanged. 

The big gains last month were in health care, which added 41,400 jobs, and 

professional and business services, which includes higher-paying positions 

such as engineering and accounting. That sector added 34,000 positions. 

Friday’s jobs data underscored the benefits of a hot job market for lower-paid 

Americans and traditionally disadvantaged workers. The unemployment rate 

for workers without high school diplomas fell to 4.8%, the lowest level on 

records dating to 1992. The rate for Latinos fell to 3.9%, also a record low. 

With the U.S. economic expansion in its 11th year and unemployment low, 

many businesses have struggled to find the workers they need. That is another 

reason why hiring has slowed since last year, when job growth averaged 

223,000 a month. 

The employment figures carry more weight than usual because worries about 

the health of the economy are mounting. Manufacturers are struggling as 

businesses have cut spending on industrial machinery, computers and other 

factory goods. And overseas demand for U.S. exports has fallen sharply as 

Trump’s trade conflicts with China and Europe have triggered retaliatory 

tariffs. 

A measure of factory activity fell in September to its lowest level in more than 

a decade. And new orders for manufactured items slipped last month, the 

government reported. 

Persistent uncertainties about the economy are also affecting hotels, 

restaurants and other service industries. A trade group’s measure of growth in 

the economy’s vast services sector slowed sharply in September to its lowest 

point in three years, suggesting that the trade conflicts and rising uncertainty 

are weakening the bulk of the economy. 

The job market is the economy’s main bulwark. As long as hiring is solid 

enough to keep the unemployment rate from rising, most Americans will 

likely remain confident enough to spend, offsetting other drags and propelling 

the economy forward. 

But a slump in hiring or a rise in the unemployment rate in coming months 

could discourage consumers from spending as freely as they otherwise might 

during the holiday shopping season. 



Consumers are still mostly optimistic, and their spending has kept the 

economy afloat this year. But they may be growing more cautious. Consumer 

confidence dropped sharply in September, according to the Conference Board, 

a business research group, although it remains at a high level. 

Americans also reined in their spending in August after several months of 

healthy gains. The 0.1% increase in consumer spending that month was the 

weakest in six months. 

Other parts of the U.S. economy are still holding up well. Home sales, for 

example, have rebounded as mortgage rates have fallen, helped in part by the 

Fed’s two interest rate cuts this year. Sales of existing homes reached their 

highest level in nearly 18 months in August. And new home sales soared. 

Americans are also buying cars at a still-healthy pace. Consumers would 

typically be reluctant to make such major purchases if they were fearful of a 

downturn. 

 

6. Toronto home sales up 22% in September 
[October 3, 2019] The Toronto Real Estate Board says home sales in the 

Greater Toronto Area in September were up 22% compared with a year ago 

as the cost of buying a house also pushed higher. 

The board says there were 7,825 sales through its MLS System last month 

compared with 6,414 sales reported in September 2018. 

On a month-over-month basis, sales in September were virtually the same as 

August. 

The MLS home price index composite benchmark was up by 5.2% on a year-

over-year basis in September. 

Meanwhile, the average selling price for all home types combined was 

$843,115, up 5.8% compared with a year ago. 

The number of new listings in September was down 1.9% compared with a 

year ago at 15,611. 

 

7. Another sluggish quarter for Canadian IPOs 
[October 3, 2019] The Canadian initial public offering (IPO) market 

continued its struggles in the third quarter of 2019, according to a new report 

from PricewaterhouseCoopers LLP (PwC Canada). 

There were just nine IPOs on the Canadian market in the third quarter, which 

raised just $194 million, PwC Canada reported. And there were no IPOs on 

the TSX during Q3, marking the second straight quarter without a debut on 

the TSX. 



In Q3, seven companies went public on the CSE, and one company launched 

on the TSX Venture Exchange. Six of the IPOs on the CSE were companies 

in the mining sector. The lone deal on the TSXV was also a mining company. 

The deals were all relatively small — the vast majority of proceeds in Q3 were 

raised in a single deal that went to Nasdaq, accounting for $188 million of the 

Q3 deal value. 

PwC said that this was “a continuation of the trend of Canadian companies 

listing on U.S. exchanges.” 

By comparison, in Q3 last year, there were 12 deals, generating $792 million 

in IPO proceeds. 

The weak Q3 continues a trend that has dogged the IPO market this year. 

Through the first nine months, there have been 31 IPOs in Canada, raising 

$646 million. 

For the same period in 2018, the deal volume was about the same (32 deals), 

but those transactions raised much more money ($1.9 billion). 

“Headline news items around global trade tensions and market volatility 

combined with summer doldrums led to a poor third quarter for IPOs,” said 

Geoff Leverton, national IPO leader at PwC Canada, “but there is also the role 

of alternative equity finance options for growing companies that can delay 

accessing public markets.” 

“There are offerings in the pipeline, so we will see what the fourth quarter 

brings,” Leverton said. “It’s also interesting to watch U.S. IPO activity and 

the tepid reception some recent offerings are getting. We’ll see how that plays 

out over the coming quarters.” 

 

8. Canada’s economy flat in July: StatsCan 
[October 1, 2019] Economic growth in Canada stalled in July as the oil and 

gas sector pulled back due to a shutdown of some of Newfoundland and 

Labrador’s offshore production facilities for maintenance. 

Statistics Canada said Tuesday the country’s real gross domestic product was 

essentially unchanged in July as the weakness in oil and gas extraction offset 

gains in service industries. 

Economists had expected growth of 0.1%, according to financial markets data 

firm Refinitiv. 

“It was a mixed bag of ups and downs for the economy in July, but what seems 

clear is that any rebound in growth from here on out will likely only be the 

short-lived result of oil production returning to more normal levels,” said 

Royce Mendes, senior economist at CIBC World Markets. 



The flat reading for July followed a second quarter that saw the economy grow 

at an annualized pace of 3.7%, the strongest showing for a quarter in two 

years. 

Overall, goods-producing industries fell 0.7% in July, led lower by the 

mining, quarrying, and oil and gas extraction sector which pulled back 3.5% 

in the month, the largest decrease in the sector since May 2016. 

Oil and gas extraction fell 3.0% in July as extraction excluding oilsands 

slipped 4.7%, while oilsands extraction dropped 1.0%. 

The construction sector also fell 0.7% in July, while the manufacturing sector 

edged down 0.1%. 

Meanwhile, Statistics Canada says the services-producing industries rose 

0.3% as the wholesale sector added 1.1% for the month. 

Wholesalers of personal and household goods grew 5.5%, while motor 

vehicles and parts rose 3.9%. 

 

9. Social media boosts effectiveness of financial scams, 

research finds 
[October 1, 2019] Social media isn’t just an effective tool for spreading 

memes and sharing information. New research finds that it’s an effective tool 

for fraud, too. 

According to research from the FINRA Investor Education Foundation, BBB 

Institute for Marketplace Trust and the Stanford Center on Longevity, people 

who encounter attempted fraud through social media are more likely to lose 

money than those contacted by phone or email. 

The research, based on a survey of 1,000 Americans and Canadians who had 

been targeted by scammers and reported the fraud to the BBB, found 

that, when social media was involved, 91% of respondents engaged and 53% 

lost money. 

Similarly, when the fraud was conducted through a website, 81% engaged and 

50% lost money. 

When phone and email were used by scammers to target consumers, relatively 

few consumers engaged with the scammers or lost money. 

The research also found a social component to financial fraud. 

“Social isolation appears to play a role in fraud victimization,” the FINRA 

Foundation said in a release. For example, fraud victims were less likely to be 

married and more likely to be widowed or divorced. 

“Generally, those who engaged, and those who lost money, reported 

significantly higher feelings of loneliness,” the release said. 



Conversely, the study found that frontline financial industry personnel helped 

many avoid becoming victims. 

“Cashiers, bank tellers, employees of wire transfer services and other financial 

services companies where consumers were about to send money to a 

scammer, served as an important last line of defense,” the release said. 

The survey also found that those under financial strain were more likely to be 

victims, as were younger consumers and people with poor financial literacy. 

“The path to victimization begins with engagement,” said FINRA Foundation 

president, Gerri Walsh, in the release. 

“However, we now know that there are a number of steps consumers can take 

to protect themselves ahead of time, as well as in the moment, such as talking 

to people who have no stake in the outcome and doing additional research 

before sending any money or sharing personally identifiable information,” she 

said. 

 

10. Growing debt getting in the way of retirement 

planning: report 
[September 30, 2019] Affordability and financial stability have become a 

major issue in Canada. According to the annual BDO Canada Affordability 

Index, Canadians are feeling financially stuck and struggling to make ends 

meet due to rising costs of living, stagnant incomes and growing debt loads. 

The index, which examines how affordable life is in Canada, shows that over 

half (53%) of Canadians are living paycheque to paycheque and one in four 

(25%) say their debt load is overwhelming. More than one-quarter (27%) 

don’t have enough for their daily needs. 

Managing debt is a growing concern 

Of the Canadians surveyed for this year’s report, 57% say they’re carrying 

credit card debt (compared to 53% last year) and 31% say the size of their 

debt is increasing. 

Despite the fact that paying off debt is a top priority for Canadians, it remains 

a top challenge as well, according to the 2019 index. 

More than four in 10 (43%) Canadians say they are slowly paying off 

household debts, yet almost one-third admit they have delayed paying off their 

credit card because they couldn’t afford it. 

Canadians have taken on debt in all forms, including mortgage debt (45%), 

car loans (40%), line(s) of credit (42%), and student loans (15%). According 

to the report, four in 10 have a non-mortgage debt over $20,000. 

Retirement takes a back seat 



The study also reveals that future financial plans — like planning for 

retirement — have increasingly been put on the backburner, even for those 

nearing retirement. 

Almost four in 10 (39%) non-retirees admit to having no retirement savings 

(compared to 31% last year), including nearly one-third (32%) of baby 

boomers and seniors. 

Canadians attempting to save for retirement are growing increasingly 

pessimistic. The top reasons non-retirees have no retirement savings are that 

they can’t afford to (38%) or they need to pay off debts first (17%). 

More than eight in 10 (82%) Canadians think they will have to work longer 

than their parents did and 69% say that even if they do save they still won’t 

have enough to make it through retirement. 

The outlook for Gen Xers isn’t any prettier. Of Canadians aged 35 to 54, 38% 

admit they have no retirement savings, up from 33% in 2018. 

According to the index, this age group continues to be the most indebted. 

Among the 75% of Gen Xers with debt, 59% carry a credit card balance and 

55% have a mortgage (compared to 38% of millennials and boomers/seniors). 

Nearly one-quarter (23%) indebted Gen Xers have between $20,000 and 

$40,000 in non-mortgage debt. 

Compared to men, women are more likely to have growing debt due to lack 

of income (35% of women vs 28% of men). Women continue to experience 

more difficulty affording daily essentials and, since last year, the number of 

women living paycheque to paycheque has jumped to 43%, up from 35% last 

year. 

Canadians banking on inheritance 

As the number of Canadians struggling to meet their financial needs increases, 

a new poll released by Edward Jones reveals many Canadians are counting on 

an inheritance to help them. 

The report, released on Monday, showed that 44% of Canadians expect to 

receive an inheritance in the future. 

Edward Jones presents the findings of an online survey conducted by Leger 

of 1,522 Canadians last December. 
The BDO Affordability Index was developed in partnership with BDO Canada and Angus 

Reid Global. The online survey was conducted by a randomized sample of 2,047 Canadian 

adults who are members of the Angus Reid Forum between August 7-13, 2019. 

Online surveys cannot be assigned a margin of error because they do not randomly sample 

the population. 

 

Have a nice and fruitful week! 
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